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BRADFORD WHITE AND ASA
For the Benefit of the Trade

In 1992, a select group of employees purchased Bradford White Corporation and began anew. American Owned,

American Made, and Wholesale Only, it came as no surprise when Bradford White joined with ASA in 1993. It was and

continues to be a perfect industry partnership.  

Bradford White Corporation, as well as each subsidiary company, understands the importance of ASA. The benefits,

programs, and services they provide to their membership are extremely valuable. 

Bradford White commends ASA for tireless efforts and dedication to the industry. 

We look forward to a mutually beneficial partnership for years to come.

Built to be the Best™ www.bradfordwhite.com
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Network2015 is where 
the industry meets by 
bringing together over 
$12billion dollars of 
purchasing power in the 
PHCP-PVF Industry.”  

he PHCP-PVF industry is built upon networking and relationships. Finding THE EVENT that 
brings together leaders within the industry channel is where you need to be. That event 

is Network2015, brought to you by American Supply Association.

Network2015 brings together owners and decision-makers from wholesaler-distributors, 
manufacturers, independent reps, vendors and professional leaders in our industry to 
network and find solutions through quality educational sessions. We have packed the agenda 
to maximize your time. You’ll be able to solidify existing relationships, build new industry 
connections and hear from an amazing lineup of speakers.

Plan on taking part in the energy-charged and focused educational seminars and speakers, 
supported by the American Supply Association’s Education Foundation. Headline speakers 
such as “Lone Survivor” Marcus Luttrell, ESPN’s Ron “Jaws” Jaworski and former Reagan 
White House policy analyst Dinesh D’Souza are rounded out with seminars and presentations 
on timely topics such as Leadership Strategies, Succession Planning and the unveiling of 
Brian Beaulieu’s 2016 Industry Forecast.  

Another highlight during the event are the ever popular Wholesaler and Vendor Conference 
Appointments, which bring together over $12 Billion in purchasing power in one room. 
These appointments allow you to connect with your current industry partners and meet 
with potentially new industry connections via face-to-face pre-set meetings in one dedicated 
location, with nothing else competing for your attention.

Network2015 is where the industry meets. Plan on taking part by joining us in Chicago 
October 27 - 29. This is our industry and our future. Network2015 is how you can Advance 
your Ability™ to grow. See you in Chicago!

Rick Fantham, 2015 ASA President

RICK FANTHAM
Network2015 is THE industry event to Advance your Relationships 
in the PHCP-PVF Industry. 

NETWORK2015 AT-A-GLANCE

04

07

2016 INDUSTRY FORECAST

         Get Ahead & Stay Ahead: BRIAN BEAULIEU TALK$!
           Hear ITR Economics’ & Brian Beaulieu’s economic outlook for the PHCP & PVF industry. 

EDUCATION OPPORTUNITIES & FEATURED SPEAKERS

•     ASA’s Education Foundation has doubled the offering of educational sessions in  
    2015 for you to hear from experts on a wide variety of subjects, while also     
    providing immediate takeaways for you to apply in your daily business routine. 

NETWORKING OPPORTUNITIES

          Packed with multiple networking opportunities for you to connect with your channel  
           partners. Utilize the Wholesaler and Vendor Conference Appointments to help you  
           build your book of business.  

Register Early & SAVE BIG!
Earlybird Registration Deadline is JUNE 15!
Spouse / Guest Registration is $200  
Spouse / Guests will be able to attend the same functions as 
those of the fully registered attendee
Registration is required to attend any portion of Network2015 
• Chicago Marriott Downtown Magnificent Mile: 540 N. Michigan Avenue

• Reservations phone number: 877.303.0104  

• Reference code: Network2015 for the Chicago Marriott Downtown 
Magnificent Mile

• Group Rate is $259 + tax per night

Deposit:  A deposit equal to one night’s stay is required to hold each reservation. The deposit is refundable if 
notice of cancellation is received by October 5. After that date, deposits are non-refundable. There are a limited 
number of sleeping rooms available for Network2015, and they will sell out quickly. You must be registered 
to attend Network2015 in order to receive our discounted hotel rate. Reservations made without being 
registered for Network2015 will be removed from the group block and rate.

Hotel Cutoff is September 28

T

BRADFORD WHITE AND ASA
For the Benefit of the Trade

In 1992, a select group of employees purchased Bradford White Corporation and began anew. American Owned,

American Made, and Wholesale Only, it came as no surprise when Bradford White joined with ASA in 1993. It was and

continues to be a perfect industry partnership.  

Bradford White Corporation, as well as each subsidiary company, understands the importance of ASA. The benefits,

programs, and services they provide to their membership are extremely valuable. 

Bradford White commends ASA for tireless efforts and dedication to the industry. 

We look forward to a mutually beneficial partnership for years to come.

Built to be the Best™ www.bradfordwhite.com
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Network2015 where 
THE INDUSTRY meets.

$12 Billion 
in Purchasing Power

73% More Wholesalers
5-Year Growth at Network

Networking + Education
to Advance Your Ability

Advance Your Ability.™ >asa.net/NETWORK2015



FEATURED SPEAKERS

INDUSTRY FORECAST 2016 

MARCUS LUTTRELL
AO Smith Future Trends Luncheon
Lone Survivor: A Tribute to Courage, Honor and 
Patriotism 
Thursday, October 29 12:00pm – 2:00pm
Marcus Luttrell’s 2007 #1 New York Times best-selling 
book, Lone Survivor, is an incredible account of teamwork, 
fortitude and modern warfare. It tells the harrowing story of 
four Navy SEAL’s who journeyed into the mountainous border 
of Afghanistan and Pakistan during Operation Redwing.  
An unparalleled motivational story of survival, Marcus will 
share the story of bravery, courage and honor of these 
extraordinary warriors who did not make it off the mountain. 
Arrangements for the appearance of Marcus Luttrell made through Greater Talent Network, Inc., New York, NY.

RON JAWORSKI
ASA’s IPD Industry Educational Forum 
& Breakfast  Brought to you by
Where Sports Meets Business
Wednesday, October 28 7:00am – 9:00am  
Former MVP NFL Quarterback and current ESPN analyst Ron 
Jaworski  is a man in motion. A proven leader and motivator, 
Jaworski has successfully taken his leadership skills from the 
gridiron to the boardroom defining the lines where sports meets 
business. In this session, he will motivate you and your team 
through setting high goals and team expectations by using the 
same principles he has exhibited with his entrepreneurial spirit 
and leadership skills.  

DINESH D’SOUZA
Kohler and ASA’s Plumbing Industry Educational 
Forum & Breakfast 
America: What Would the World Be Like Without Her?
Thursday, October 29 7:00am – 9:00am        
Dinesh D’Souza has had a 25-year career as a scholar and 
a policy analyst in the Regan White House as well as being 
a distinguished writer and author of many books, including 
America: Imagine a World Without Her. During breakfast, Mr. 
D’Souza will tell a story of how America has been a shining city on 
the hill: a symbol of freedom and opportunity for the rest of the 
world. A force for good in times of evil, and a force for order in 
times of chaos. But what if America had never been founded?

asa.net/Network2015    04

Economic Forecasting
Short and long-term global economic forecasts.

Regional Economic Update
Hear what’s coming to your particular geographic location 
regarding the overall economic forecast.

Inflation Outlook
Brian’s outlook on inflation is consistently sought after and is 
as accurate as can be found.

Political Events & Economic Growth
Hear specifically how the economy will affect not only the 
general outlook of business overall, but also the PHCP-PVF 
industry specifically.Advance Your Ability.™ >asa.net/NETWORK2015

Thursday, October 29 9:15am – 10:30am 
Brought to you by: 

Economist Brian Beaulieu’s forecast session will include:



Google

Einstein BransonBu�et

Gates

Schultz

Apple

Disney

Leaders Are Made.
From innovation to people management. 
Financial soundness to long-term value. 
Quality products and services to global competitiveness.

Where are you going for help to build talent 
you need for the future?

ASA-U transforms learning into leaders.
Check out ASA University.

© 2015 American Supply Association. All Rights Reserved. 

Built by the Industry for the Industry. 

5 COLLEGES    27 ROLE-BASED TRACKS    
ADVISORY SERVICE    MDM PROGRAM    
209 ONLINE COURSES    CEU CREDITS
TALENT MGMT WEBINARS    HR SOLUTIONS

Visit  
Call  630.467.0000 ext. 202

INNOVATE! How Successful Distributors 
Lead Change in Disruptive Times
Dirk Beveridge
Tuesday, October 27  2:30pm – 3:30pm
Brought to you by  

Distributors who win will be the ones that provide the most compelling 
value proposition. So, where do compelling value propositions come 
from? They must emerge from the voice of the customer. There is 

no reason to innovate unless you are looking to lead your customer to a better future. Join 
Dirk Beveridge as he shares insight to help break the sameness trap to di�erentiate your 
business from your competitor’s. Using case studies and proven methods, Dirk will provide 
actionable processes that can be immediately implemented to innovate and re-imagine the 
value you provide your customers.  

Dirk Beveridge is president of 4th Generation Systems, a sales, marketing, and leadership 
development �rm that helps distributors and manufacturers become more competitive, as 
well as the founder of UnleashWD.

Return On Impact  – Leadership  Strategies 
for the Age of Connected Relationships
David Nour
Wednesday, October 28  10:45am – 11:45am
Brought to you by  

Do you know the impactful nature of disruptive innovation in the 
evolution of your busineess and revenue models?  This highly-charged 
session will convey the ownership aspects of your brands’s digital 

presence, distribution and end-consumer relationships, and how you must think and lead 
di�erently to succeed. 

David Nour is the CEO of The Nour Group, Inc. Mr. Nour is a growth strategist and the 
thought leader on Relationship Economics®  - the quanti�able value of business relationships.   
David has pioneered the phenomenon that relationships are the greatest o� balance sheet 
asset any organization possesses, large and small, public and private. 

GENERAL SESSION SPEAKERS
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EDUCATION OPPORTUNITES

NEGOTIATION SKILLS — ANSWERING 
DIFFICULT QUESTIONS
Anthony Huey

 Tuesday, October 27 3:45pm – 5:00pm
Brought to you by: 
You’re in the middle of a tough negotiation and a question comes 
out of left field, one for which you have no answer. What to do? 
The next words you say may make or break the deal. Take control 

by attending this session and learn pragmatic methods to take and keep control of the 
negotiations. Anthony Huey is the owner of Reputation Management Associates, one of 
the nation leading communications training and crisis consulting companies.

THE ROLE OF MASTER DISTRIBUTION  
IN THE SUPPLY CHAIN
Wednesday, October 28 10:45am – 11:45am
Brought to you by: 
In this session moderated by ASA Analyst Morris Beschloss, he panel will discuss how 
master distributors have supplemented the role of distribution, supported the need for 
just in time distribution and are playing an integral role in achieving maximum results 
from the PVF distribution channel.

THE EVOLVING ROLE OF THE MANUFACTURERS’ 
REPRESENTATIVE
Wednesday, October 28 2:00pm – 3:00pm
Brought to you by: 
A panel discussion on the evolving relationship between independent manufacturer reps 
and their wholesale channel partners. This candid dialogue will focus on best-practice 
utilization of the manufacturers’ reps in the wholesale channel, and will also address why 
many manufacturers are encouraging their reps to devote a minimum of 50% of their 
sales resources on secondary markets.

OWNERSHIP SUCCESSION PLANNING —
THE FUTURE OF YOUR BUSINESS
Robert Gross
Wednesday, October 28 10:45am – 11:45am
Brought to you by:
Do you know the pros and cons of alternative exit strategies? 
Learn to tackle ownership transition and related liquidity issues 
that face every business owner. Robert Gross is Senior Managing 
Director of Prairie Capital Advisors, Inc., and provides more than three decades of 
experience engaged solely in valuation, ownership transition, capital management, 
financial transactions and more.

RETURN ON IMPACT
David Nour
Wednesday, October 28 10:45am – 11:45am
Brought to you by:
This session will provide a deeper dive into the Return on Impact General Session, with 
tangible takeaways that you can immediately implement at your place of business. 

HOW PREPARED ARE YOU AND YOUR COMPANY  
IF A DISASTER HITS?
Tuesday, October 27 3:45pm – 5:00pm
Brought to you by:
According to Institute for Business and Home Safety, one out of four businesses don’t 
reopen after a disaster...will your business be the one? In this session, you will learn 
how to continue your business operations (large or small) during and after a disruption, 
identify the risks you may currently face, and create and implement a comprehensive plan. 

AGING INFRASTRUCTURE
Marc Edwards
Thursday, October 29 10:45am – 12:00pm
Brought to you by:
Aging infrastructure – if it’s not on your mind it should be because it 
will affect everyone across the globe. Attend to hear from industry 
expert Marc Edwards on our aging infrastructure, the overall 
reduced water usage and its important impact on public health. 
Edwards is the Charles Lunsford Professor of Civil Engineering at 
Virginia Polytechnic Institute and State University (Virginia Tech), where he teaches and 
performs research related to environmental engineering.

MEET THE PROS
Thursday, October 29 10:45am – 12:00pm
Brought to you by:
Our “Pros” are industry executives who have years of knowledge and experience, 
and we are gathering together a group of them for one-on-one interaction. Attend this 
session and you can engage in conversation, roundtable style, to hear the latest on 
topics that affect your business. This unique and valuable interaction helps you get the 
answers to the questions/situations you might be facing on many different topics and 
provide takeaways that can help you in your business.

asa.net/Network2015    06



ONE-ON-ONE APPOINTMENTS
WITH WHOLESALERS & VENDORS 

Connecting, Networking and Decision Making
Big and small, each company in the PHCP-PVF industry needs to connect with their channel 
partners. Network2015 understands the value of connecting TOP DECISION MAKERS from 
both sides of the marketplace – all in one room. We call this the industry’s Wholesaler and 
Vendor Conference Appointments.

This exciting event brings together the wholesale-distributor and manufacturer and vendors 
for pre-scheduled one-on-one appointments. The appointments put you in direct connection 
with top CEO’s, owners and top sales executives – this is definitely THE INDUSTRY event 
where partnerships are strengthened and new connections are made. Last year’s event had 
over $12 BILLION dollars of business represented; imagine what will happen this year.  
No matter your company size, together we represent an important industry. Plan now to 
have an afternoon full of pre-scheduled meetings and new connections.  

Prior to arriving for Network2015, those manufacturers who select to be part of this event 
will formalize appointments with all registered wholesaler-distributors via an interactive 
appointment-making software program. 

$12 BILLION 
Purchasing

Power

MORE NETWORKING EVENTS
Plumbing Division Open House Reception
Wednesday, October 28  6:00pm – 7:30pm
Open to all registered attendees
After a long day of working it’s now time to kick back and have a libation and hors d’oeuvres 
with your industry partners. Relax and enjoy before heading out to dinner…you’ve earned it!

IPD Open House Reception 
Wednesday, October 28  6:00pm – 7:30pm
Open to all registered attendees who are members of ASA’s Industrial Piping Division (IPD)
You. Me. Them. Everybody. Everybody keeps talking about the live entertainment at the 
annual IPD Open House, and another show-stopper is in store for you this year in Chicago. 

PAC Reception and Fundraiser
Wednesday, October 28  9:00pm – 10:30pm
Enjoy dinner with your peers, but leave coffee & dessert to us! Register to attend ASA’s Political 
Action Committee dessert reception, raising funds to support candidates backing your industry.

AIM/R Principals Appreciation Reception 
Wednesday, October 28  5:30pm – 6:30pm  
By invitation only 
This reception is sponsored by The Association of Independent Manufacturers’/
Representatives, Inc. (AIM/R).  

Optional Spouse and Guest Events:
Registered spouses / guests will be able to attend the same functions as those of the fully 
registered attendee. Consider adding on the optional architectural boat tour.

Wednesday, October 28th
8:30am – 9:15am Spouse and Guest Coffee and Refreshments
9:15am – 11:00am Architectural Boat Tour

Online Appointment Booking 
Save Time

One-on-One Time 
Grow Your Business

Hit Your 2015 Goals 
Create Higher Demand

Grow Your Network 
Advance Relationships

Wholesaler and Vendor Conference Appointments
Wednesday, October 28  2:00pm – 5:45pm



BECAUSE OF NETWORK I CAN!
 “I CAN MEET with potential and existing ASA/IPD wholesalers that    
  time restrictions would otherwise prohibit. Personal contact is so     
  much more rewarding than phone calls, e-mails and text messages.”
 LARRY DILDINE 

The Phoenix Forge Group

 “

RANDY WOOL 
Wool Plumbing Supply Inc. 

 “I CAN STAY INFORMED on economic and industry trends,        
  understand the government’s policies and their impact on my       
  business and markets as well as build relationships with my peers  
  and vendor partners.”

TODD FORD
Central States Group

 “I CAN INTERACT with channel partners and industry leaders. It is  
  nothing short of remarkable to watch how ASA has repositioned   
  itself to become more relevant to our industry through government.”

ROB GRIM
InSinkErator

 “I CAN DO MORE for our company than would be possible on our  
  own. Network is open to any and all distributors, manufacturer      
  representatives and manufacturers. ASA is the only association that  
  represents our interests in Washington D.C., and that has created an  
  Educational Trust to provide training specific to our industry.”

TIMOTHY ARENBERG 
Columbia Pipe & Supply Co. 

asa.net/Network2015    08

Learn more about what NETWORK can do 
for you at asa.net/Network2015

I CAN SEE AND VISIT with other wholesalers from around 
the country and catch up with what’s happening outside of our 
marketplace. Additionally, it’s a great time to renew relationships with 
the vendors that we support and also a venue to start a dialogue with 
new ones. The network provides a balance of business and social 
interaction which allows time to catch up with old friends.”



NETWORK2015 EVENT CALENDAR

MONDAY, OCTOBER 26

TUESDAY, OCTOBER 27

12:00pm – 5:00pm  
ASAEF Board of Trustees Meeting 
By invitation only              

11:30am – 5:30pm  
Finance Networking Council Meeting
Separate registration required

5:00pm – 8:30pm
MwDA Annual Meeting and Dinner
Separate registration required

7:00am – 10:00am  
ASAEF Board of Trustees Meeting 
By invitation only

8:30am – 10:00am  
Division & Committee Meetings
By invitation only
• Plumbing Division Executive Council
• Hydronic Division Executive Council
• Safety Committee  
 
10:15am – 11:45am  
Division & Committee Meetings
By invitation only
• IPD Executive Council
• Women In Industry Divison Executive Council
• Young Executives Division Officers Council 
• Government & Public Affairs Committee

12:00pm – 2:00pm  
ASA Board of Directors Meeting & Luncheon 
ASA Board Members & Invited Guests 

2:30pm – 3:30pm  
GENERAL SESSION
INNOVATE! How Successful Distributors 
Lead Change in Disruptive Times
Dirk Beveridge 
Brought to you by:   

EDUCATIONAL SESSIONS 
3:45pm – 5:00pm
Brought to you by:
Session 1:
Negotiation Skills, Answering Difficult Questions
Speaker: Anthony Huey  

Session 2:  
How Prepared are You and Your Company if a 
Disaster Hits?

5:00pm – 6:00pm  
Receptions
All receptions by invitation only 
• Women In Industry
• Young Executives
• WANE Annual Meeting 

6:00pm – 7:30pm  
Bradford White & NETWORK2015 Opening 
Reception 
Open to all registered attendees

7:00am – 9:00am
RON JAWORSKI 
WHERE SPORTS MEETS BUSINESS
ASA’s IPD Industry Educational Forum 
Breakfast 
Brought to you by: 
Registered IPD Members only; ticket required 

8:30am – 9:15am  
Spouse and Guest Coffee and Refreshments

9:15am – 11:00am  
Spouses and Guests Depart for Optional Wendella 
Architectural Tour 

9:15am – 10:30am  
GENERAL SESSION
Return on Impact — Leadership 
Strategies for the Age of Connected 
Relationships
David Nour
Brought to you by: 

EDUCATIONAL SESSIONS 
10:45am – 11:45am
Session 3: 
Brought to you by:
Return on Impact
Speaker: David Nour

Session 4:  
Brought to you by: 
Ownership Succession Planning — 
the Future of Your Business 
Speaker: Robert Gross

WEDNESDAY, OCTOBER 28



Session 5: 
Brought to you by:
The Role of Master Distribution in the  
Supply Chain
A Panel Discussion 

12:00pm – 1:30pm  
ASA Annual Meeting & Member Lunch
Brought to you by: 
Open to all ASA members registered for Network2015

2:00pm – 5:45pm  
Wholesaler & Vendor Conference Appointments

EDUCATIONAL SESSION 6
2:00pm – 3:30pm
Brought to you by:
The Evolving Role of the Manufacturers’ 
Representative

5:30pm – 6:30pm  
AIM/R Principals Appreciation Reception 
By invitation only

6:00pm – 7:30pm  
Plumbing Division Open House Reception
Open to all registered attendees

6:00pm – 7:30pm  
IPD Open House Reception
Open to all registered attendees who are members of 
ASA’s Industrial Piping Division (IPD)

9:00pm – 10:30pm
PAC Reception and Fundraiser
Additional Registration Fee Required 

 

  

7:00am – 9:00am  
DINESH D’SOUZA 
Kohler & ASA Plumbing Industry 
Educational Forum Breakfast 
America: What Would The World Be 
Like Without Her?
Open to all registered attendees

9:15am – 10:30am  
BRIAN BEAULIEU 
2016 Industry Forecast
Brought to you by: 

EDUCATIONAL SESSIONS 
10:45am – 12:00pm
Brought to you by: 
Session 7:
Aging Infrastructure
Speaker: Marc Edwards

Session 8:
Meet the Pros

12:00pm – 2:00pm  
MARCUS LUTTRELL
AO Smith Future Trends Luncheon
Lone Survivor: A Tribute to Courage, 
Honor and Patriotism 
Marcus Luttrell’s 2007 #1 New York Times 

best-selling book, Lone Survivor, is an incredible 
account of teamwork, fortitude and modern warfare.  
Come hear Marcus share his story of bravery, courage 
and honor. 

 

THURSDAY, OCTOBER 29

Questions?
Call 630.467.0000 
Visit asa.net/Network2015
Schedule subject to change
Please refer to your Onsite Guide for final times 
and room names.

Advance Your Ability.™

asa.net/Network2015    10

ADVANCE YOUR  
RELATIONSHIPS



ASA THANKS OUR 2015
SUPPLIER PARTNERS
PLATINUM

GOLD

BRONZE

SILVER

db

®

41%

3,752

50%

NETWORK2015. BE THERE

Net-Membership Growth
ASA has seen 41% growth in 
overall membership since 2011

Branches Across the USA
For ASA W-D’s, Network2015 
provides a valuable way to 
create business relationships

We’re Not Giants
Half of ASA W-D’s have total annual 
sales of $10 Million or less

Bringing together the right people 
to the same place to share 
ideas and exchange information 
related to the PVF Industry is of 
great value to the participating 
members and new member 
prospects.
Jay Bazemore
JABO Supply Corp. 

I can enhance the visibility of my 
company while supporting an 
industry that has been a major 
part of the foundation of all of our 
lives as we know it today.
Thad Hicks
Tyler Pipe & Coupling 

“

“

“

“

As of 03/03/15



PAYMENT >> REQUIRED

LATOTYTITNAUQ

@ _________

@ _________

@ _________

_________@

_________
 

@ _________

CHECK VISA   MC   AMEX

 

  >> REQUIRED

Registrant 1

Registrant 2 

Registrant 3 

Registrant 4 

REGISTRATION  FEES >> REQUIRED

WHOLESALER   MFR  REP   PRESS   OTHER

      $ 

 $

      PAC FUNDRAISER 

                     

     

MOBILE PHONE

MOBILE PHONE

MOBILE PHONE

MOBILE PHONE

 

                           

                           

                           

 

MAIL

  

   

 

FAX
630.467.0001

 

   

 
 

         

             

          

   __________________________ __________________________ __________________________            

  
  

 

   

 
    

  

   

A fee will be assessed for
replacement badges. 

 

EARLY BIRD – BY JUNE 15 AFTER JUNE 15  AFTER SEPTEMBER 21

Main Contact for Appointment Making

@

@

_________

@       

_____________________________________________________

_____________________________________________________

_____________________________________________________

_____________________________________________________

_________

Registration Form

@ _________

Chicago Marriott
Downtown

Magnificent Mile 

 

COMPANY

STREET ADDRESS

CITY

E-MAIL

E-MAIL

E-MAIL

E-MAIL

PHONE

PHONE

PHONE

PHONE

CARD NUMBER

NAME ON CARD

BILLING ADDRESS

SIGNATURE

CITY STATE ZIP

EXP. DATE CARD SECURITY CODE

Company Type: 

Product Offerings: 

WHOLESALER

PLUMBING

REGISTRANT

HVACPVF

YES NO

MANUFACTURER

SHOWROOM SERVICE

REP PRESS OTHER:

PHONE

STATE ZIP

REGISTRANT INFORMATION

      PAC FUNDRAISER      SPOUSE/GUEST OPTIONAL TOURREGISTRANT SPOUSE/GUEST

      PAC FUNDRAISER      SPOUSE/GUEST OPTIONAL TOURREGISTRANT SPOUSE/GUEST

      PAC FUNDRAISER      SPOUSE/GUEST OPTIONAL TOURREGISTRANT SPOUSE/GUEST

 

Can we promote your company as participating in Network2015?

American Supply 
Association

Attn: Registration
1200 N. Arlington 

Heights Rd. 
Suite 150 

Itasca, IL 60143

By virtue of having completed this form, the registrant(s) agree(s) to 
abide by and otherwise conduct themselves in accordance with the 
association’s current antitrust policy and photo/video release policy. 

Please list three companies you would like to see at Network2015:

All payments in U.S. dollars and drawn on a U.S. bank

(make payable to ASA) Charge my CREDIT CARD

$845

$795

$745

$745

$745

$1,395

$200

$50

$150

$945

$895

$845

$845

$895

$1,495

$200

$50

$150

$1,045

$995

$945

$945

$995

$1,595

$200

$50

$150

Questions? Call 630.467.0000    Visit asa.net for updates

CANCELLATIONS 
Must be received in 

writing by October 12, 
2015

AFTER 
October 12, 2015 

50% of the total 
registration fee will be 

refunded.

NO REFUNDS after 
October 26, 2015

No badges will be 
mailed in advance. 

All badges will be 
distributed on-site at the 

Marriott. 

October 27-29, 2015

FIRST MEMBER REGISTRANT

SECOND MEMBER REGISTRANT from same company

THIRD PLUS MEMBER REGISTRANT from same company

MANUFACTURER REP (ASA AND/OR AIM/R MEMBER)

PRESS

NON-MEMBER REGISTRANT

SPOUSE / GUEST REGISTRATION

SPOUSE / GUEST OPTIONAL ARCHITECTURAL BOAT TOUR

ASA PAC RECEPTION & FUNDRAISER

Registration Total

Total

NETWORK2015

NETWORK2015

REGISTER 
ONLINE

www.asa.net

1

As of 03/03/15
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WHOLESALER AND VENDOR CONFERENCE APPOINTMENTS  
(For more details see page 7)  

 

INDUSTRY INTERCHANGE
G

et Your G
am

e O
n!

PAYMENT >> REQUIRED All  Payments in U.S.dollars and drawn  on a U.S.bank

REGISTRANT  INFORMATION >> REQUIRED

REGISTRANT 1

E-MAIL

REGISTRANT 2

>> REQUIRED

VENDOR ADD-ON(s) >> OPTIONAL

Vendor Add-on Subtotal $

Total Amount $

 

  

   

 

 

List companies you prefer NOT to be located near:___________________________________________________________

Visit www.asa.net for more details

           

REGISTRATION  FEES

__________________________    

__________________________

    

__________________________

   

 

Registration  Subtotal _________

Vendor Add-on(s)  Subtotal _________

Wholesaler and Vendor Conference Appointments 

 

$3,500

IPD Open House Sponsorship $2,000

Plumbing Open House Sponsorship $1,500

Main Contact For Appointment Making

OPEN HOUSE SPONSORSHIPS 

    

  
  

 

NO REFUNDSafter 
      October 26, 2015

No badges will  be mailed in
advance. All  badges will  be 

distributed  on-site.    
A fee will  be assessed  for 

replacement  badges.

MOBILE PHONE

OCTOBER 27-29, 2015

REGISTER ONLINE
www.asa.net

FAX
630.467.0001

Chicago Marriott
Downtown

Magnificent Mile 

MANUFACTURER    VENDOR        Registration Form

NETWORK2015

NETWORK2015

By virtue of having completed this form, the registrant(s) agree(s) to 
abide by and otherwise conduct themselves in accordance with the 
association’s current antitrust policy and photo/video release policy. Questions? Call 630.467.0000    Visit asa.net for updates

LATOT
YTITNAUQ

@ _________

@ _________

@ _________

_________@

_________
 

@ _________

      
$ 

EARLY BIRD – BY JUNE 15 AFTER JUNE 15  AFTER SEPTMEBER 21

@

@

_________

       

$845

$795

$745

$1,395

$200

$50

$150

$945

$895

$845

$1,495

$200

$50

$150

$1045

$995

$945

$1,595

$200

$50

$150

FIRST MEMBER REGISTRANT

SECOND MEMBER REGISTRANT from same company

THIRD PLUS MEMBER REGISTRANT from same company

NON-MEMBER REGISTRANT

SPOUSE / GUEST REGISTRATION

SPOUSE / GUEST OPTIONAL ARCHITECTURAL BOAT TOUR

ASA PAC RECEPTION & FUNDRAISER

Registration Subtotal

All registered manufacturer(s) / vendors(s) may attend all Network2015 events with the exception of the Wholesaler and Vendor 
Conference Appointments on Wednesday, October 28, 2015. This requires separate registration by selecting the add-on event below.

The cost to participate allows all registered members of your company, including registered spouses/guests to attend these events

Help your company stand out from the crowd by registering for a Sponsorship of either the IPD Open House or the 
Plumbing Open House. Included in the cost are signage and promotion prior to and at the event.
(for more details see NETWORKING OPPORTUNITIES page)

CHECK VISA   MC   AMEX

 CARD NUMBER

NAME ON CARD

BILLING ADDRESS

SIGNATURE

CITY STATE ZIP

EXP. DATE CARD SECURITY CODE

(make payable to ASA) Charge my CREDIT CARD

COMPANY

STREET ADDRESS

CITY

PHONE

STATE ZIP

             Product Offerings: PLUMBING HVACPVF SHOWROOM SERVICE

          YES NOCan we promote your company as participating in Network2015?

Please list three companies you would like to see at Network2015:
E-MAIL

REGISTRANT

     

SPOUSE

      
MOBILE PHONE

PAC FUNDRAISER SPOUSE/GUEST OPTIONAL TOUR

REGISTRANT SPOUSE PAC FUNDRAISER

REGISTRANT SPOUSE PAC FUNDRAISER SPOUSE/GUEST OPTIONAL TOURREGISTRANT 3

E-MAIL

           

MOBILE PHONE

MAIL
American Supply 

Association
Attn: Registration
1200 N. Arlington 

Heights Rd. 
Suite 150 

Itasca, IL 60143

CANCELLATIONS
Must be received in writing 

by October 12, 2015

AFTER October 12, 2015 
50% of the total registration 

fee will be refunded.

1



Kohler  
proudly 
supports 
the ASA.
Here at Kohler, we are dedicated to meeting the needs of 
our distributor partners every day. We do so through bold 
thinking and uncompromising craftsmanship that bring 
innovative products to life.



Hot Water Solutions
For EVERY Application

I
n the world of water heaters, being the industry leader is

about more than just size, it means carrying the banner

of innovation, developing new and better technologies

and having a water heating solution for whatever application

your customer has.  We are committed to providing the most

comprehensive selection of water heaters. Our customers can

expect more - more solutions, more intelligent engineering

and more service.      

industry leader

better technologies

comprehensive selection

intelligent engineering

more solutions

I
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